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SELLING PAPER THROUGH ORGANIZATIONS 

Related Applications 

The present application claims priority from U.S. Provisional Application Serial 
No. 60/437,469 filed December 31, 2002. 
Field of the Invention 

The present invention relates to a method of selling reams of copier or printer 
paper through groups or organizations as fund raising projects. 
Background of the Invention 

As more people have acquired home computers and printers the use of copier and 
printer paper by consumers has increased. Consumers traditionally purchase copier and 
printer paper at an office supply store, retail store, or through an office supply catalog. 

Community organizations (school groups, church groups, Boy Scouts, etc) have 
traditionally sold a variety of products to raise money to support their activities and 
causes. These have been in the form of foods (cookies, fruit, candies, pizza, etc), items 
from catalogs, magazines, candles, wrapping paper, to name a few. 

Many of these items are of limited use to the consumer, but they purchase 
something to support the organization. Many of the foods being sold are coming under 
fire for having limited nutritional value and contributing to dietary problems. Further 
many of the items have a holiday theme and therefore are limited to certain times of the 
year. 



Summary of the Invention 

The present invention relates to a method of selling copier and printer paper. It is 
an object of the present invention to sell the paper in different quantities. It is an object 
of the invention to provide a home owner the option to buy paper according to his or her 
demand for paper. It is an object of the present invention for the paper to be packaged in 
reams of 50 to 1,000 sheets. It is an object of the present invention for an individual or 
organization to sell paper to a home owner who can then purchase the paper based on 
demands of the home owner. It is an object of the present invention for the paper to be 
sold through a number of methods including door to door, at stands, over the Internet, etc. 
It is an object for the ream wrapper of the paper to have a design, logo or other 
identification means placed on it. It is an object of the present invention for the paper to 
have a design logo or other identification means placed on it. 

It is a further object of the invention for the paper to have placed on it information 
which is requested by the buyer before purchase. Since most organizations sell their fund 
raising items during holiday seasons, it is an object of the invention for the paper to have 
a holiday motif included with it. 

It is an object of the present invention for the paper to be scented. It is an object 
of the present invention for the paper to be of different colors. It is an object of the 
present invention for the paper to have a border and allow the buyer to choose different 
backgrounds for the borders. It is an object of the present invention for the backgrounds 
to be chosen from clip art. It is an object of the present invention for the paper to be of 
different sizes. 
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It is an object of the present invention for the paper to be made in different 
shapes. It is an object of the present invention for the paper to be three hole punched. It 
is an object of the present invention for the paper to be photo paper. It is an object of the 
present invention for the paper to be computer paper. It is an object of the present 
invention for the paper to be loose leaf paper. 

It is an object of the present invention to for the organization to sell other types of 
supplies to the homeowner, such as pens, pencils, and ink jet cartridges. 

It is an object of the present invention for the organization to be able to raise 
money at all times of the year based on the sales of the paper products. 
Brief Description of the Drawings 

Figure 1 illustrates a method of selling paper through organizations. 
Detailed Description of the Invention 

In an embodiment of the present invention the paper is packaged in reams of 50 to 
1,000 sheets and sold by community organizations to raise money. The organization may 
or may not have a logo, design or name on the ream wrapper on the package of paper to 
promote the organization and its activities. The organizations can sell the paper through 
a variety of methods including door to door, at stands, over the Internet, etc. 

The following is an example of the present invention. A person selling on behalf 
of an organization approaches a person via a telephone, in person, or on the Internet. On 
behalf of the organization they provide information to an individual regarding the type of 
paper that they are selling, the quantity and the cost. In a preferred embodiment, the 
person selling provides a form to the user regarding this information. The individual can 
then check off or put in writing the order for paper which they are requesting. Payment is 
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provided by the individual. The person selling when they are finished takes this 
information to their organization. The organization then receives the paper in the proper 
quantities and provides through the persons selling the paper the finished product to be 
delivered to the individual. Individuals receive a product which is useful to them and will 
be used in the future. 

In an embodiment, the organization can sell paper, which has different scents. 
Paper can be made available to the buyers which is of different colors. In an embodiment 
of the present invention a buyer can order paper which has a border which can have 
several types of borders. The buyer can choose the different backgrounds from clip art. 
In a further embodiment, the buyer can choose different sizes and shapes of paper. The 
buyer can also choose paper that is three hole punched. The paper can also be computer 
paper, loose leaf paper or photo paper. 

The present invention allows an organization to be able to raise money at all times 
of the year based on the sales of the paper products. 

Figure 1 illustrates a method of selling paper through organizations. 

A form containing information regarding types and quantities of paper for sale is 
created by the organization and the supply company. The form is transmitted by the 
organization to the potential buyer. The form can be transmitted by facsimile, Internet or 
in person via door to door. The buyer then indicates to the organization what items will 
be purchased and pays for them. The order form is then transmitted from the 
organization to the supply company, which then creates the individualized order. The 
individualized order is then shipped to the organization by the supplier. The organization 
then delivers the order to the individual buyer. 
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